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Investing in property is serious business and it’s important you don’t go in blind. 

Here are some expert tips to get you started. 

8 top tips for new investors 

1. Create a long-term property portfolio plan 

Understand that property investing is a long-term pursuit. Property cycles generally involve highs, 

lows and steady patches over seven to ten years. 

2. Consider all costs and tax implications 

The interest and related expenses you incur on your property 

(such as repairs and maintenance) are tax deductible. Some 

properties may be negatively geared – where your loan 

repayments, fees and other costs exceed your rental income – 

meaning the net loss can be offset against your other income. 

Others may be positively geared, meaning the rental income is 

higher than the costs. Also think about the capital gains tax 

implications if you decide to sell a property. 

3. Research, research, research  

Read articles, use reputable property research companies, search the internet and talk to people to 

research the areas you’re interested in. Invest the time to fully understand the market – it could 

save you thousands. 

4. Consider using your equity 

You can tap into your home equity or equity in another investment property as a launching pad into 

more property, so long as you can afford the extra repayments. 

5. Think about buying with others 

As Australians grapple with affordability problems, some are pooling their resources with friends or 

family to break into the property market or increase their property portfolio. 

6. Choose a loan to meet your current needs 

Apply for a loan that suits your current needs and lifestyle, as you can refinance down the track. 

7. Consider using a buyers agent 

A buyers agent can provide advice about the best property for you. Buyers agents know the market 

better than most and can help you choose and buy your property. 

8. Visit a financial adviser or accountant 

You need to discuss your full monetary situation with an experienced adviser to be sure an 

investment property is right for your situation. 

(Source: Mortgage Choice) 
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In this issue, we will look at 

some great tips for new 

investors and look at what it 

takes to style your home for 

sale to get the best possible 

results.  

Through this newsletter, I will 

be providing you with some 

interesting information about 

property and the market place 

which I hope will be of service 

to you. It is part of my 6 star 

service commitment to you, 

so please enjoy it. 

Best regards, 

David Cutler 
Sales Consultant 

Style your home for sale 
Every seller wants their home to sell quickly and bring top dollars. If that 

sounds good to  you, then prepping and styling your house may be just what 

you need to consider.  

It is not luck that gets you great results. Careful planning and knowing how to professionally 

spruce up your house will turn it into an irresistible and marketable home, sending home 

buyers scurrying for their cheque books.  

Before you begin, you need to disassociate yourself from your home. Sellers should say to 

themselves, "This is not my home; it is a house -- a product to be sold much like a box of 

cereal on the supermarket shelf.”  

It is then a 3-step process involving de-cluttering, repairing, cleaning and revitalizing. Each 

step builds on the other to turn your home into the kind of desirable sanctuary that buyers 

look for in any market condition. 

http://www.prepareyourhouseforsale.com/declutter-house.aspx
http://www.prepareyourhouseforsale.com/showing-tips.aspx


Disclaimer:  David Cutler at Gary Peer has gathered this 
information to provide an interesting document for readers 

and subscribers. Information contained herein is gathered 
from a range of sources including but not limited to; local 
press both virtual and hardcopy, valuer general information 
& agents own investigations. All efforts are made to verify 

the information provided. The information is not to be treated 
as advice , relied upon or used in dealings with third parties. 
People should make their own investigations regarding their 
own property or personal circumstances. Opinions and 

observations offered should not be treated as fact.  It should 
not be relied on in making any selling, purchasing or invest-
ment decisions.  

Questions? Comments? 

Need your details updated 

or you’d like to refer a 

colleague to our  

distribution list? Please 

forward such details to 

davidc@garypeer.com.au 

For further details: 
For information on these properties or to make enquiries 

about your property, please contact David Cutler on  

Phone: 9526 1945 or 0416 845 458 

Email:  davidc@garypeer.com.au 

More properties may be viewed on www.garypeer.com.au 
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1/15 Fallon St Caulfield 

8a Winston Ave Caulfield Sth 

3/9 Herbert St St Kilda 

8 Larch St Caulfield Sth 

2a Newstead St Caulfield 

1/680 Inkerman St St Kilda 

9 Lynott St St Kilda 

11 Orrong Grv Caulfield Nth 

125 Balaclava Rd Caulfield Nth 

3/69 Wattletree Rd Armadale 

Style your home for sale 
From page 1 
De-cluttering is a key first step. Donate useless junk that you have 

accumulated. Pack knickknacks, clear counters, and remove personal 

photos from the walls. Buyers need to be able to picture themselves living in 

your house as though it were their new home. 

Organise cupboards. Buyers love to check out people’s cupboards. If 

buyers see everything organized. It says you probably take good care of the 

rest of the house as well.   

Place extra furniture into storage. Most homes show better with less 

furniture. Remove pieces that block walkways and put them in storage. 

Leave just enough furniture in each room to showcase the room's purpose 

and plenty of room to move around.  

Repairs are the 

next in the 

process. 

Replace 

cracked tiles, 

patch holes in 

walls, fix leaky 

taps. Replace 

burned-out light 

bulbs. Good 

lighting always 

helps with 

presentation. Attend to any little issues around your home.  Consider painting 

your walls neutral colours. Don't let buyers remember your home as "the 

house with the orange bathroom”. Paint faded window sills outside and 

check over your garden too. Mow the lawn, trim your hedges and arrange 

your flower pots into groups. A well-kept garden can be very attractive to 

buyers.  

Now make your house sparkle. A clean house makes a big difference to 

presentation. Wash windows inside and out, clean out any cobwebs. Polish 

taps and mirrors and make sure your home is dusted from top to bottom. 

Wash or wax floors and vacuum daily so that your home is ready for an 

inspection at a moment’s notice. 

With all of these steps complete, you are nearly done. Go outside, stand 

back and check over your house. This can help with your ‘Curb Appeal’. If a 

buyer won't get out of their car because they don't like the exterior of your 

home, you'll never get them inside. Do you want to go inside? Does the 

house welcome you? Linger in the doorway of each room and imagine how 

your house looks to buyers. Examine carefully how furniture is arranged and 

move pieces around until it makes sense. Does the room have impact and 

pizzazz? Does it have emotional pull?  Make final adjustments and voila, you 

are ready to go on the market! 
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